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Ladies and Gentlemen, good day and welcome to the Dharamsi Morarji Chemical Conference
Call, hosted by PhillipCapital (India) Private Limited. As a reminder, all participant lines will be
in the listen-only mode. And there will be an opportunity for you to ask questions after the
presentation concludes. Should you need assistance during the conference call, please signal an
operator by pressing " 'then '0' on your touchtone telephone. I now hand the conference over to
Mr. Samarth Sanghvi from PhillipCapital (India) Private Limited. Thank you and over to you,

sir.

Good afternoon to all the participants. Thank you very much for joining on this conference call
for Dharamsi Morarji Chemical Company. We would like to extend our thanks and gratitude to

the management for letting us host this call.

Form the management’s end we have Mr. Bimal Goculdas who is the MD and Chief Executive
Officer, Mr. Chirag Shah who is the Chief Financial Officer, and Mr. D.T. Gokhale who is

Senior Executive Vice President and the Company Secretary.,

I would like to hand over the floor now to the management for their opening remarks, followed
by any question-and-answer sessions that would continue after that. Thank you and over to you,

sir.

First of all, thanks to PhillipCapital for organizing this. And thanks to all the investors for joining
the call. This call is primarily to discuss the first quarter results of this year. I am sure you all

have seen them. Just I will highlight a few points about the results.

The turnover has been substantially higher than the previous quarters. The profit before tax and
profit after tax is also probably one of the highest ever. And I will take this opportunity to
comment on that since this is probably the most important thing on your minds at this time. It
was a good quarter from several different perspectives, the market was very good, not only for
the specialties but also for the commodities. For sulfuric acid itself we had very good pricing, we
were able to take advantage of the volumes. And the raw material prices were low. Currency also
was in favor of exports, so we had some benefit on the FOREX side. And all in all, it was a
quarter which we saw probably unprecedented results. In the specialty chemicals we had some
improvements in terms of volumes and a lot of improvement in pricing possibilities. So, all of

this has lead to the overall results that you are seeing.

In terms of the operations, as most of you may be aware that we have two operating plants, one
is in Roha in Maharashtra and the other one is in Dahej. And we have started getting some output
of specialty chemicals from our multipurpose facility in Dahej as well. So, it is really a
combination of all these factors. We have brought down the interest rates by repaying and
replacing higher cost borrowings by lower cost borrowings. So, all these things would result in

the numbers that you are seeing right now.

With that, I would like to throw it open to any questions that you may have.
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Thank you very much, sir. Ladies & gentlemen, we will now begin the question-and-answer

session. Our first question is from the line of Kunal Shah from Niveshay. Please go ahead.

As we saw in the last quarter the raw material as a percentage of sales was 48.65% and for the
previous quarter it was 55.6%. So, can you throw some light on how the raw material pricing has

changed, both with respect to boron plant and as well as the other plant?

So, as far as boron business is concerned, it was almost flat. As far as the sulfur and ethanol
business is concerned raw material prices were lower, and the finished product prices were

higher, so that is why you are seeing a higher delta.

And sir as we know that the Turkey currency has depreciated a lot in this time period and it is the
highest producer for Boron. So, are we importing from that country or our imports coming from

some other country?

I think the bulk of devaluation has happened subsequent to this quarter in terms of getting
material from Turkey and all that. So, this quarter results would not be affected by the Lira
devaluation. And in any case the prices are not in Lira, they are in US dollar, so no impact on

that at the moment.

And our imports for boron is significantly less than the raw material that is used for boron. And
we know there is no boron plantation in the country, so where is this difference coming from? As
in the raw material part for boron was significantly higher than the imports for boron, so where is

this difference coming from?
Say that again?

Sir, our raw material for boron was considerably higher than our imports for boron. And there is

no boron in our country. So, can you tell the difference, where is this difference coming from?

See, the raw material for boron, there is no particular distinction on that. We would be getting
some indigenously, as you know we are focusing more on downstream boron products, we are
moving towards more specialties. So, we may buy some locally, we may buy imported refined
products or we may buy imported minerals, but it does not really matter, that has not really

impacted any of the operations here.

And sir what is the boron market size for our country?

So, boron market overall would be Rs. 200 crores — Rs. 300 crores.
And our share would be?

We are doing about Rs. 50 crores on the boron business.

And what will be our capacity for the same?
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So, we have different boron products each having different capacities, so overall difficult to say.
But we would have typically the capacity to do between Rs. 75 crores to Rs. 100 crores in the

normal boron products itself.

Thank you. Our next question is from the line of Sandeep Arjun Khanna, an individual investor.
Please go ahead.

My question to you is, how about the sustainability of these results, how is the current quarter
likely to be?

1 would not like to give any forward projections as such. The primary purpose of this call is to
discuss the previous quarter results. I can say that raw material prices have increased a bit and
finished product prices have come off from the peak, but I do not want to get into specifics on

that.

Thank you. Our next question is from the line of Ashwin Agarwal, an individual investor. Please
go ahead. As there is no response, we take the next question from the line of Jeevan Patwa from

Candy Floss Advisors. Please go ahead.

Just one question, on Borax side can you just tell us when there will be turnover this quarter, on
the PAT level | am asking?

Sorry, say again.
On Borax side till last quarter...

See, now we do not look at Borax side and Dharamsi side, it is one company with two units as
such. So, as | mentioned, we have started doing some of our specialty products at Dahej as well
and we continue to do the boron business there. A lot of our expansion will be at Dahej, because
it is logistically better for us, it is closer to the market, it is closer to the suppliers. And lot of
space available for expansion. So, as we mentioned last year that was the primary reason for the

merger itself. And we are seeing now some of the benefits of that merger.

So, we started doing specialty boron product as well from this quarter?

Not much in the specialty boron products, we started some of the specialty sulfur products.
By when you think we can start specialty boron products?

So, we are in the process of building multi-purpose plants there, partly they have been
commissioned. But we expect to go at least another two, three quarters before it is fully

complete.

Thank you. Our next question is from the line of Saurabh Ginodia from Stuart and Stewart and
Mackertich. Please go ahead.
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My question was more with respect to last quarter, can you just break the growth in Q1 with

respect to your volume and pricing growth?

I will have to come back on that. But I would say what happens is even a small growth in the
pricing has a large impact on the bottom-line. And I have not analyzed this, probably I will have
the numbers at the AGM, we will have a look at that at the AGM.

And last time when we had spoken, we were in the process of monetizing the Amarnath plant,

we were waiting for some approvals which were pending. So, what is the current status?
So, we still have not received the last amount on that, that is still the same status quo.
What kind of realization are we expecting from Amarnath?

So, it is just residual amount, the bulk of the realization has already been received and booked. It

is a residual amount which is on the books at about Rs. 5 crores.

Thank you. Our next question is from the line of Ravi Mehta from Deep Financials. Please go
ahead.

Just wanted to know, in your opening remarks when you said there are a couple of situations like
raw material price being low, FOREX also in your favor and finished price being higher, so is it

possible to quantify this one off kind of an impact in the Q1 numbers, some rough cut ballpark?

Yes, as a rough cut we know that we got approximately about Rs. 4 crores beyond what is
normal, thanks to the commodity fluctuations on raw material and finished products, I am talking

about sulfuric acid group.
Meaning this Rs. 4 crores is sitting in the Rs. 17 crores PPT?

Yes, out of the total. If you look at the difference between the previous quarter and this quarter,

about Rs. 8 crores, | would say Rs. 4 crores is from the sulfuric acid business.
And was there a similar one of in the boron side of the business?
No.

And is it possible to give a rough breakup of the top-line in terms of commoditized products and

the specialty products?

We do not do it on quarterly basis, but we do report it annually. So, as a thumb rule we are now

about 50:50, or a little more in favor of this specialties.

And this will improve going ahead?
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The thing is we are going to invest both in commodities and specialties. And the commodities
may grow first than the specialties, so it could be a skewed growth in that sense. But overall in

the long term the specialties will grow definitely more than the commodities.

Sir, you mentioned I think the investments are on their way and it will take two, three quarters
away to get more into downstream products. So, can you just give us a fair understanding on
what kind of CAPEX you are doing and by when will it be commissioned maybe in the phased

manner? Just to get an overall sense of where the company is moving.

I already mentioned that, it will take two, three quarters, I cannot be more specific than that to

complete the project. And then there will be some time before we can ramp up to full scale.

So, once we are finished with the CAPEX what could be the full capacity peak utilizations we

can reach, in terms of top-line?

See, this is only regarding the multipurpose plants | am talking about, this is not the end of the
expansion or anything. But the current investments that we are making would result in a top-line
eventually of about Rs. 30 crores to Rs. 40 crores extra, That is one part of the investments that

we are making.

Thank you. Our next question is from the line of Rohit Balakrishnan from Riddhi Capital. Please
go ahead.

Bimal, you mentioned in last quarter that this part of the profits they are about Rs. 4 crores of
one off. So, still if you compare this number versus the other quarter it is still substantially
higher. So, can you just throw some light in terms of what were those new specialty products that
you mentioned in sulfur? And what were those products and I am assuming they contributed a lot

to the profitability again?

Well, the other things were also, as I mentioned, the pricing on the specialty products, we were
able to take advantage of the market situation. We are also able to introduce a couple of new
products in the same line of business that we are, sulphone, thio compounds, that kind of thing.
And which has given rise to the extra profit as well, lower cost of raw materials as well helped us

in this quarter.
So, in that sense...

So, as | mentioned, about Rs. 4 crores was directly connected to sulfuric acid and rest of it you
could divide between higher volumes, between better realization of the specialties and also lower

cost of raw materials.

And were supposed to do CAPEX on both sulfuric and specialty side, so this you mentioning
that this MPP, multi product plant that you were saying, so this would commission in next two,
three quarters. What about the sulfuric acid plant?
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So, we are close to financial closure on that, we have not got it yet. But we expect that shortly.

Thank you. Our next question is from the line of Deepak Poddar from Safire Capital. Please go
ahead.

Sir, just wanted to understand, you mentioned that Rs. 4 crores is extra as compared to what the
normal is. So, even if | have to adjust that Rs. 4 crores our EBITDA margin this quarter was 24%
- 25% odd. So, some thought process on the sustainability on such kind of margin would be
helpful.

You know I do not like to give forward projections, specially on hard numbers. But as |
mentioned, the newer products are coming out, the sulphones, the thio compounds, things like
that. We are able to improve the pricing. So, these two things are in our favor and under control
at this time. In terms of the raw material pricing, it is not in our control and we had a good

quarter that time and commodity prices have moved up since then.
So, since then even the raw material prices, how has that been?
Raw material prices have moved up, that is what | meant.

Thank you. Our next question is from the line of Ankit Gupta from Bambu Capital. Please go
ahead.

Sir, just wanted to understand what is the reason of higher pricing for the last quarter?

So, even in the specialties there are sometimes market situations which allow you to take
advantage of higher pricing. And we have done that, some of it will be sustained increases, some
of them are spot increase. Part of it could be the effect of Chinese availability of some of the
materials; others could be having a better position ourselves in terms of overall market. So it is a
combination of things. We also renegotiate contracts after some time which gives which gives
you a better realization, for one of the products that is what has happened which gives us a better

delta.

So, let us assume at least from the sustainability point of view if we remove this Rs. 4 crores then

comes sulfuric acid, the remaining has been because of higher pricing, higher volumes and all.

As 1 said, higher pricing, higher volumes and lower raw material prices. So, all of it may not
continue all the time and you could have a reverse situation, you will have eventually a reverse

situation in commuodity pricing as well. So, do not extrapolate the numbers based on this.

And sir just wanted to understand in terms of new product introduction, we have three large
products benzene, sulphone and chloride, sodium, vinyl sulfate and diethyl sulfate. We have

remained among the top three players in the world. So, if you can also talk about how these
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products are doing and also on the new products that we have introduced and what are the

pipeline for the new product going forward?

Sure. For competitive reasons | would not talk individually about the products. But on the whole
I will say that the existing larger volume products continue to do well. There is still some growth
in them as well. And for the newer products, particularly the sulphones what we have been
working on in terms of market for the past probably year plus are finally coming on line. So, now
we are working towards expanding our production and delivering more product to the customers.
From the customers side the approvals are in place, we started shipping some volumes. And we

look at growing from here.

The new the product has also been developed in line with the customers’ requirement, so can we

say that this has some larger long-term contract that we have entered for new products as well?

No, I did not say we have entered into any long-term contracts, but we have got approvals and

we have started supplying.

Sir my last question, basically if we understand that there are two CAPEX which are happening,
one is on the Dahej side and even I think we are expanding in Roha. So, if you can just talk a bit
about where exactly is Dahej plant expansion. And then on Roha also there were some expansion

plans that we had.

So, I think Dahej I have already mentioned, I do not want to repeat that. But Roha what we are
doing is more debottlenecking than anything else. I am looking at improving energy recovery,
looking at improving our affluent treatment, we are looking at increasing our generation of key
raw materials like liquid sulfur trioxide, that kind of things. And Dahej I have already mentioned,

I think if you look at the transcript you will find the answer.

Thank you. Our next question is from the line of Darshit Shah from Nirvana Capital. Please go

ahead.

Sir, my first question pertains to we did a plant shutdown last year, I think in Q1 if I remember

right. So, when is the next shut down expected to be?

So, the next one is expected in Q3 of this year, so it will be in October, December.
And what would be for how many days?

Typically, it is 30 days.

And could you quantify out of this Rs. 60 crores top-line how much would be the boron

business?

See, boron is roughly about Rs. 50 crores per year and we have not deviated too much from that.

Page 8 of 19



\ad
U‘%’C P PhillipCapital

Darshit Shah:

Bimal Goculdas:

Darshit Shah:

Bimal Goculdas:

Darshit Shah:

Bimal Goculdas:

Moderator:

Rohit Balakrishnan:

Bimal Goculdas:

Rohit Balakrishnan:

Bimal Goculdas:

Rohit Balakrishnan:

Bimal Goculdas:

Moderator:

Bimal Goculdas:

Rohit Balakrishnan:

Bimal Goculdas:

Rohit Balakrishnan:

Dharamsi Morarji Chemical Company Limited
August 21, 2018

And in terms of profitability | assume it would be flattish, right, for this quarter?
Yes.

So, in that case then we have done phenomenally well as far as sulfuric business is concerned, is

it right to assume that?

Yes.

And one last question, can you quantify the CAPEX that we are going to do this year?
Roughly looking at about Rs. 10 crores this year, without counting the sulfuric acid plant.

Thank you. Our next question is from the line of Rohit Balakrishnan from Riddhi Capital. Please
go ahead.

So, just in terms of Borax, you mentioned that we are trying to get into downstream products, so
any sense on what portion would that be right now and when will that be at a decent scale, any

sense on that?

So, what we are looking at, they are all specialties, we have completed the R&D on that and we
are in the process of investing in the plant. So, it could be small products but again high margin
items. And difficult to predict when we will actually see it, because again it is approval process

and all that.
And right now, it is not a big portion of the revenue?
No.

And just correct me if I am wrong, I think in the AGM you mentioned the total CAPEX of
between Rs. 40 crores to Rs. 50 crores, including the sulfuric acid. So, right now you are saying

Rs. 10 crores plus sulfuric acid. So, what would be the CAPEX in sulfuric acid?

It depends, we are looking at around Rs. 40 crores.

Only in sulfuric?

Yes, it would be of course sulfuric and it goes along on chlorosulfonic acid and all that.
But that plant will allow you to also expand the capacities in specialty side?

Yes, that is the whole idea. Like we have an integrated complex in Roha, we want to create an

integrated complex in Dahej as well.

So, total CAPEX would be about Rs. 50 crores is what you are planning this year?
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Not this year, we have not decided yet on the investment on the sulfuric because we have not tied

it up financially. But that is in the plan for sure.
So, if it goes to then it will be Rs. 50 crores?
Yes.

And the other question that I had is, you mentioned about this sulphone which we have been
working on for about a year, so congratulations that it is much closer to closing now. So, in terms

of products this quarter saw some shipping from there as well, right?
Yes.

So, would it be possible for you to sort of quantify the overall market size for this globally and

what is the opportunity that we are going after and we are majorly selling at this point of time?

Well, I think I have done it in the past, but I believe that opportunity for the sulphones is over Rs.
100 crores for us. And how fast we achieve it remains to be seen. But the top-line of Rs. 100
crores is not very difficult. And for getting market share, of course you got to get your approvals
customer wise, you got to make the investments in your plant and machinery and all that goes

without saying.
And where are we selling this right now, in terms of geography?
Several countries, from Japan to US, so everywhere in between.

And just trying to understand boron a bit more, so would it be fair to say that economic there

would be similar to the margins that we earn in the specialty side of sulfur?
For the specialty boron chemicals?

Yes

You would see the same margins, yes.

And right now as you said, somebody else was asking, boron did Rs. 50 crores roughly on a

yearly basis, it is pretty much breaking even right now, right, there is no profit as such?
Right.
Do you see that turning around in the next couple of years?

Yes, certainly. As I mentioned in the past we will bring that back, even the commodity boron

business to about Rs. 70 crores - Rs. 75 crores and we are working on specialties.
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And last question, once we get the sulfuric acid CAPEX going, this plant shutdown that we have

every six quarters, that will not be there, right?
It will be there but it will be staggered, both plants will not be down together.
So, there will be not much impact in terms of the financials?

Well, one of the plants would be impacted, but because overall pie is bigger it will be a smoother

bump.
Thank you Our next question is from the line of Ishan, an individual investor. Please go ahead.
I just wanted to know what is the capacity utilization for this quarter?

Ishan, difficult to say because we have several plants and in sulfuric acid we are always running
at maximum capacity, for the newer products we are running at capacities which are lower
because we are still developing the market. So, it is difficult to quantify overall capacity

utilization.
Can you just give me a ballpark on the ethanol then?

We have several products even which are ethanol base, one of them we are running at full
capacity, one we are running at only 30% capacity, one we are running at lower capacity right
now because of technical constraint. So, it is difficult to quantify. The capacity utilization does

not really apply to us in that sense.

Thank you. Our next question is from the line of Sameer Bhatt, an individual investor. Please go
ahead.

Same question I would like to ask on capacity utilization for the first quarter. See, in terms of

when it is a multi product in terms of machine hours it can be spelled out?

Yes, the thing is we are running all the time, 24/7, that sense is 100%. But if you are looking at

some overall number, [ would be stretched to give it, but I would say something like 75% - 85%.
In Q1?

Yes.

And what is the budgeted revenue and budgeted profit for the year?

So, we are not publicizing the budget, we have our internal targets.

But in the budgetary control as an internal audit...

Yes, we have that but we are not disclosing that.
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In AGM will it be disclosed?

No.

Thank you. Our next question is from the line of Ashwin Agarwal, an investor. Please go ahead.
Which one is your flagship product, which is the main product?

In terms of volume I would say it is sulfuric acid.

In terms of value?

In terms of individual top-line also it would probably sulfuric acid. But we have other products,
not a single product which contributes the bulk of it, Benzenesulfonyl chloride, Sodium

vinylsulfonate, diethyl sulfonate, all of these are important forus.

In our last year annual report [ think the exports are about 25% of the total turnover.
Yes.

So, with this quarter let’s say Q1 has the ratio of exports more this time?

I do not know off hand, but I do not think there is a significant difference, and frankly we do not
really worry about whether it is domestic sales or exports, because lot of multinational customers
are now taking products in India, prior to that they were exporting the product, now they want us
to supply to another plant in India and then the next product is exported. So, it is difficult to

quantify in that sense.

And my last question, what is the scenario about this sulfuric acid pricing and what has caused a

sudden rise in prices for sulfuric acid?

So, it is a pure commodity so there is always some things which impact it. Typically, when there
is a shortfall in supply and one of the thing which happened which you all must have read about
was the Sterlite plant closure, which is in the public domain, so that has affected supplies in
South India. Although we are far away from that, but there is definitely a trickledown effect.
Then India in general, the chemicals business is doing well, so consumption in India is also
increasing, that is the second factor. And third is, during April, May time several sulfuric acid
plants are on maintenance shutdown which also affects supply, so a combination of all these

factors lead to the price increase according to me.

Thank you. We have the next question from the line of Nav Bharadwaj from Anand Rathi. Please
go ahead.

Basic question, what is the split between our long-term and spot sales?
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Sorry, could you repeat that?

Do we have any number in terms of what percentage of our sales is long-term, like long-term

contracts and how much of it is spot sales?

I can give you a rough idea of that. Sulfuric acid kind of products we do not do any contracts,
that is the spot business essentially. The specialty is typically sometimes they are under contract,
but even if they are not under contract they are to known customers with known volumes. So, it
is sort of a predictable business. So, you could say about 40% to 50% is spot and you can say

50% to 60% is predictable, if not under contract.

Also, do we have pass through clauses wherever we have 60% predictable business, do we have

a pass through clause for raw material prices?
Largely yes, not in all cases but in most of the important customers, yes.

So, ideally raw material fluctuations, basically sulfuric acid and benzene, what else would be our

key raw material?
Well, sulfur, benzene, ethanol, caustic, all these things.

I know it is going to be very diversified, but if I were to consider you as a proxy to a particular
industry in terms of end user, if that is doing good we should be bullish as well. Could you

outline like who are your key user industries or customers?

Well, one of the key things that is our strength [ would say is that we are not directly connected
to any single industry or any single geography. So, we are spread across pharmaceuticals,
agrochemicals, dves, pigments, you name it. So, any of these sectors going up and down will

have a small effect; and same way in geography.
Is China a threat or an opportunity, how do you see it in the current scheme of things?

Good question, [ mean it is on everyone’s mind right now. I look at it as both in the sense that we
know that currently the Chinese are cracking down on companies that are polluting. And while
some industries and some sector are really benefiting from this, my caution is twofold, one
caution is that India should not fall into the same issues. So, Indian chemical industry needs to be
very conscious and very active on pollution prevention, not just treatment but prevention. And
second caution is that by not having some intermediates from China it could affect other
intermediate sales from India as well. For example, in a particular pharmaceutical if you need a
product from India and a product from China, but the product from China is not available, then
the product from India may also not be bought between the customer just cannot produce his
finished product. So, in that sense it is a threat as well, but on a different thing than what you are
thinking. There is one more thing that the Chinese, while they are shutting down they are also

reorganizing, they are moving all their industries which are standalone into the equivalent of our
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industrial zones. So, they are insisting on manufacturing only in designated zones, no standalone
factories will be allowed in the future. So, that is another thing which in the short-term may be

good but in the long-term will make the Chinese stronger as well.
But the cost advantage I think might be lost because of that?

True, cost advantage, at least really low cost fellows will be out, everybody will have to have
certain standards of pollution control of paying the employee, things like that, repaying loans to

banks, etc.

Thank you. Our next question is from the line of Dhwanil Desai from Turtle Capital. Please go
ahead.

Three questions from my side. First question is regarding the new CAPEX that we are doing,
specially on sulfuric acid price. I think we are spending around Rs. 30 crores — Rs. 40 crores, or

we are intending to spend that kind of amount...
Intending to, yes.

So, my question is, sulfuric acid is a pure commodity product and since you are going to be in a
chemical zone, and believing that it should be freely available, if you can share your rationale

behind why you think that it makes lot of sense to spend money on making sulfurie acid?

So, I have replied to this in the past, I will just tell you briefly, we are not looking at the sulfuric
plant for sulfuric acid, we are looking at it for downstream products. And you cannot get the
downstream products without getting the sulfuric acid. So, lot of the downstream product s will
be consumed internally. And having an integrated plant is of advantage to us, that is our business

model.

My second question is in terms of gross margins across three different chemistries that we
operate in, sulfur, ethanol and boron, and boron largely being commodity. Do we see substantial
difference between sulfur and ethanol chemistry gross margins or they are similar since both of

them are specialty side?

So, I would divide it into specialty and commodity, not in to product chemistry, because in any
chemistry you can have specialtics and commodities. But in general, the specialtiecs have much
better margins than the commodities and more predictable also. Of course, there are times like

Q1 when the commodity has outperformed everything else. You get what I am saying?

Yes. So, basically specialty chemicals will have much better gross margins than commodity over

a period of time?

Yes, of course.
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And my third question, this is a very generic question, but we as an investor get lot of, almost
every other company is now a specialty chemical company , so in your scope of business how do
you define that this is a specialty chemical and this is a commodity, any attributes that you can

highlight on or how do you differentiate or categorize?

See, people have different approaches to this and there is no clear cut scientific definition. But
the way we look at it is that if it is sold simply on price and specification then it is a commodity,
but if it is sold on something else, maybe performance in terms of what it does in the end use or
in terms of certain range of impurity level or in something different where your product stands
out from other people or your product stands out from other products, then it can be considered

as specialty. If you are just selling on price and spec, then it is not.

Thank you. Our next question is from the line of Aman Baid from Astute Investment

Management. Please go ahead.

Could you quantify the market size in India of sulfuric acid as well as our market share? Along
with the fact that what are our plans in thio compounds, what is the potential market available in

thio compound?

So, sulfuric acid is huge, I mean millions of tons of production. So, we do not look at India
market share or anything, we just look at market share within our geographical area, because you
cannot transport it very far. And as I mentioned we are not looking at particularly market share
of sulfuric acid, sulfuric acid for us comes along with other products that we want to consume, so
it is sort of a necessary evil. Occasionally we do make money on it, but that is not the objective
of a sulfuric acid plant, from a sulfuric acid plant we want the downstream products and we want
the energy. As regards the thio compounds there is no real published data, but we are getting
information from customers, from distributors, from global agents as well. And it is not

something which I would like to share.

Thank you. Our next question is from the line of Abhijeet Akela from India Infoline. Please go
ahead.

Just one clarification, where are sulfuric acid prices right now and what were they on average in
1Q for you?

So, at the moment they are about the same level as Q1.

And I believe they went up all the way from Rs. 4 a kilo or so before the Sterlite plant shutdown

to somewhere maybe in the mid-teens or so, is that...?
No, not that high, but they did go up substantially.

Thank you. Our next question is from the line of KR Senthil Narin from Crest Wealth. Please go

ahead.
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Participant: Sir, is there a price rise on the boron side also?

Bimal Goculdas: It is not very significant, there is some price rise but not that significant.

Participant: And for us is there a volume increase in this quarter?

Bimal Goculdas: There would have been some volume increase, again, not very significant on the boron side.

Moderator: Thank you. Our next question is from the line of Hiten Boricha from Joinder Capital. Please go
ahead.

Hiten Boricha: Sir, just two simple questions. What percentage of sulfuric acid is contributing to our top-line?

Bimal Goculdas: Around one-third.

Hiten Boricha: And what is the total debt on the books right now?

Bimal Goculdas: Total debt in the book as of end of June including promoter loans and everything would be

around Rs. 20 crores or so.

Moderator: Thank you. Our next question is from the line of Neha Indanani from Minerva Advisors. Please
go ahead.

Neha Indanani: I just wanted to ask, why there was a delay in sulfuric acid financial closure of the plant?

Bimal Goculdas: I would not be able to answer that question. That you will have to ask the people we are

approaching.

Neha Indanani: And just to kind of get a sense, when is that plant expected if you had some time line?

Bimal Goculdas: So, it is 15 months from the date of financial closure.

Neha Indanani: And when are you expecting the financial closure to happen?

Bimal Goculdas: Now, we are close to it, but rather than predict 1 will tell you when it happens.

Moderator: Thank you. Our next question is from the line of Jinesh Shah. an individual investor. Please go
ahead.

Jinesh Shah: Sir, two questions, one is on CAPEX. You said that we are going to have a CAPEX of around

Rs. 40 crores to Rs. 50 crores going forward, so how are we going to source it, is it through
internal accruals or we are going to take some loans? And second question is on dividend, we
have come to a dividend list after a long time, so is there any policy which you are going to
devise, is your company having any thoughts on that for dividend, if we do profits and you can

shell out more than you were?
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First question, we are looking at about 50% from internal accruals and 50% in terms of borrowed
funds, that is as far as financing of the projects is concerned. And regarding dividend, it is a
decision which Chairman and the Board takes, and then approved by the shareholders. So,
nothing 1 can comment on at this time. But there is no particular policy in place, we will have to
look at cash flow, we will have to look at what the company needs at that time, which would be
the best way to deploy the available funds, etc, etc. So, 1 am sure board and chairman will take

an informed view and they will definitely address the shareholders well in time.

Thank you. Our next question is from the line of Pratik Chaudhary, an individual investor. Please
go ahead.

Sir, only sulphones are the new products that we have launched and have been selling to our
customers. What is the kind of ramp up do we see over the next two, three years, like Rs. 100
crores top-line that you mentioned, what is the ramp up schedule that we might possibly see for

the same?

So, I had answered that in response to what is the potential we could achieve, but difficult to give
you an exact timeline, because it depends not only on us but it also depends on how fast the
customers do their approvals, things like that. So, that is certainly our target, but not possible to

say when exactly we can achieve it.

And are we competing against the Chinese or the Koreans in these product lines?
Yes.

And who would be the domestic ones?

Domestically in sulphone in general you have Atul, you have Aarti, there could be some others

as well.

Thank you. Our next question is from the line of Rajat Sethia, an individual investor. Please go
ahead.

Starting with the question, one question I had was on the other expenses, we can see the other
expenses coming down big time, they came down big time in FY18 as well as in first quarter

FY19. If you can explain a bit on that?
Could you repeat that please.

Other expenses have come down big time in FY18 in absolute terms as well as in quarter one of
FY19.

I will have to check and come back to you on that one. It could be a combination of different

things, possibly at the AGM we will some answer.
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Sure. The other question was onthe top-line, soitisonthetop-lineof FY 18 basically, soif we
look atthetop-line o fF Y17 andF Y18 itwas broadly flat, even ifweadjust for one montho f
loss andsale because o fthe plant shutdown. So.wasthere novolume increase orwas there

actually avolume decline during FY18because crude prices were going upduring FYI18?

No, ifyou seethat itwas Rs. 40crores the quarter ended June 2017 and isRs. 6 0crores now. So,

definitely itisagrowth,even if you consider one month shutdown itisagrowth.

Actually Tamtalking about FY 17 full year versus FY 18 full year.

See, inFY17 wedid not have anyannual shutdown, wedid not have any planned maintenance

shutdown.

So, that iswhat I was saying, even ifwe adjust for the shutdown...

It isnotdirectly onemonth, italso affects a little more than that, it sort o fdisrupts your
operations. And I would have togoback toseewhat were theprices like. The thing isinour
business particularly thesulfur business andall there aretarge fluctuations both inraw material
and finished product price. So, just going by thetop-line you cannot give animpact o fthe

volumes, itisnot stable pricing in that sense.

And Ithink I'will like toanswer one question which was asked earlier about the other expenses,
a lot o fitwasintheGST versus excise duty. So, intheprevious year's figures there would be

the impact ofthe excise duty which isnot there in the current year.

The other question was onthepoint that raw material prices have gone down in this quarter and
hence wegotthebenefit. So. toreally understand this point further that arew eona cost plus

model and hence arewenot onthe cost plus model? So, if you can explain abit onthat.

So, ifyou look atthecommodities wedonothave anycost plus model, whereas onsome o f
specialties, particularly forthelarge regular customers we do have formulas. So,for those
products where wearedealing with multi nationals o nregular requirements, w ecertainly have
built informulas, and that would goupand down. O fcourse, itwould bedelayed byone quarter,
for example, the prices of April toJune would apply tosales from July toSeptember, that kind of

thing. Whereas incommodities we donot doany such formula.

Thank you. Ladies & gentlemen, asthere arenofurther questions from theparticipants. 1 now

hand the conference over to Mr. Samarth Sanghvi for closing comments.

Thank you very much, Mr. Bimal Goculdas forrunning us through this presentation on the
company and also giving usanupdate onwhat the quarter one results and future ofthe company
looks like. W ewould like tothank you for giving usanopportunity. And ifthere would be any

closing comments you could let usknow and then wecould end the call. Thank you somuch.
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